The Problem

IsYour Business Asking Questions
Your CRM Can't Answer? You Are Not Alone...

We Need to Do More with What We Have. While economic shifts have
impacted internal costs and profitability — Customers are often willing to
trade loyalty for experience and availability. But one size fits all CRMis not

helping.
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www.congruentX.com

Get CRM Right

mail: info@congruentX.com

Oour Solution

Get CRM Right with the Power Platform and Al

Amplify Adoption and People Experiences
With Technology You Already Own

Increased Adoption and Productivity!

7~
P * Reduction in sales cycle time * Increase in sales productivity
( _III_ ) + Increase in customer retention + Increase in forecast accuracy
and enrichment + Reduction in manual effort
p— * Increase in lead generation

What to Expect
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aligned to GTM only.
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You only pay full when KPIs are Achieved

www.GetCRMRight.com
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